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financial futures ifa limited
Independent Financial Advisers

52 Colegate, Norwich, Norfolk, NR3 1DD

Tel: Norwich (01603) 762899              Fax Norwich (01603) 219020

LIFETIME/EQUITY RELEASE MORTGAGE FACTFIND
In order to give you a high standard of service, we need to understand your situation, requirements, attitudes and objectives to help us provide you with a lifetime mortgage fitting your needs and relevant to your circumstances. Use Page 6 to explain where necessary. Please answer each question fully and carefully, check the answers (particularly if they have been completed by us), sign the back page, and return the form to us.
	
	FIRST OR ONLY APPLICANT
	SECOND APPLICANT

(if different)

	Surname
	
	

	Forename(s)


	
	

	Date of Birth


	
	

	Relationship to other applicant


	
	

	Do you have any dependants?

If so, please state their ages
	
	

	Current address
	………………………………….

…………………………………..

…………………………………..

Postcode……………………….


	………………………………….

…………………………………..

…………………………………..

Postcode……………………….

	Contact numbers
	Phone (day)

Phone (eves)

Fax

Email
	Phone (day)

Phone (eves)

Fax

Email

	Current Residential Status
	 FORMCHECKBOX 
 Owner


	 FORMCHECKBOX 
 Living with partner


	 FORMCHECKBOX 
 Owner


	 FORMCHECKBOX 
 Living with partner



	Date you moved to current address
	Month………..  Year………..
	Month………..  Year………..

	Are you on the electoral role there?
	 FORMCHECKBOX 
 Yes               FORMCHECKBOX 
 No
	 FORMCHECKBOX 
 Yes                FORMCHECKBOX 
 No

	Previous address, if less than 3 years at current address. 

(Detail any other addresses in last 3 years  on Page 6)
	………………………………………….

………………………………………….

…………………..Postcode…………..


	………………………………………….

………………………………………….

…………………..Postcode…………..


DEPENDANTS, GUARDIANS & INTENDED BENEFICIARIES
 

Please ensure it is clear which, i.e. 1st, 2nd or both to which the information relates















Have you any dependant children or other dependants?





YES/NO

If Yes, please answer the following for each

Name(s)






Date of birth

Relationship to you










1st Client

2nd   Client

Have you made a will?






YES/NO

YES/NO

Date of Will                                                                                             ……………….                   ………………

If Yes:
Does it reflect your current wishes?



YES/NO

YES/NO

Who are your beneficiaries under your will? 

If wills are not “mirror wills” please state, which will

leaves estate to which beneficiary?

As a “Lifetime Mortgage” will directly affect the amount of money               YES/NO

Left to your beneficiaries would you like us to involve them in these 

discussions?

If your will(s) name Legal Guardians for your dependants, please provide names and addresses

Have there been any changes that may have created a need 

for review since it was made?  (If yes - please describe them)


YES/NO

YES/NO

Have you made a separate Will regarding any assets “overseas”?              YES/NO                         YES/NO 

In which Country?                                                                              ………………………..         …………………..

Date of this Will                                                                                       …………………..              ………………

Have you set up an Enduring or Financial Lasting Power of Attorney
YES/NO

YES/NO

If Yes, who are your Attorneys?  

1st Client

2nd Client
Do either of you have a potential Inheritance Tax liability on your estate?  YES/NO
            YES/NO
If Yes, please provide details of what provision you have made, when, to whom

and how much?  (e.g. gifts within the last 14 years, or trusts established).  

	
	FIRST OR ONLY APPLICANT
	SECOND APPLICANT

(if different)

	How much do you need/want to borrow ?
	                                        £………….…………


	Do you wish the cost of any of the following fees, if applicable to be added to the loan?
	 FORMCHECKBOX 
 Valuation fee                                   

 FORMCHECKBOX 
 Solicitor’s costs
	 FORMCHECKBOX 
 Any lender’s arrangement fee          

 FORMCHECKBOX 
 Any fee from Financial Futures

	If you wish to pay off an existing mortgage, do you wish to borrow more – and if so, for what? (Ignore the cost of mortgage-related fees at this stage).
	 FORMCHECKBOX 
 No, I/we do not wish to borrow more

 
	 FORMCHECKBOX 
 Yes, I/we want to borrow an extra 

£…………….  for

…………………………… (purpose)

	Please describe your employment status
	 FORMCHECKBOX 
 Employed (permanent)

 FORMCHECKBOX 
 Employed (contract / temporary)

 FORMCHECKBOX 
 Self-employed

 FORMCHECKBOX 
 Pensioner

 FORMCHECKBOX 
 Not employed
	 FORMCHECKBOX 
 Employed (permanent)

 FORMCHECKBOX 
 Employed (contract  / temporary)

 FORMCHECKBOX 
 Self-employed

 FORMCHECKBOX 
 Pensioner

 FORMCHECKBOX 
 Not employed

	Description of Job (if appropriate)
	
	

	How long in current employment (or self-employed)?

If employed less than one year, is current employment probationary?

If current employment less than one year, please detail previous occupation, employer, and dates of employment


	…….years  …….months

 FORMCHECKBOX 
 Not applicable

 FORMCHECKBOX 
 Yes

 FORMCHECKBOX 
 No
	…….years  …….months

 FORMCHECKBOX 
 Not applicable

 FORMCHECKBOX 
 Yes

 FORMCHECKBOX 
 No

	IF EMPLOYED;

Basic Salary p.a.

Overtime or bonus –  

· guaranteed

· regular

Other earned income (please specify)
	£

£

£

£

………………………………….
	£

£

£

£

………………………………….

	Expected retirement age
	
	

	IF SELF EMPLOYED –

· number of years with accounts

· Net profit last year

· Net profit previous year

· Net profit, year before that
	……………

£

£

£
	……………

£

£

£

	Details of any other income

(e.g., pensions, state benefits or allowances, rent receivable, other investment income) – use continuation sheet if needed
IF YOU ARE NOT CLAIMING OTHER STATE BENEFITS ARE YOU ENTITLED TO DO SO?
	£………………….p.a.

from

………………………………….
	£………………….p.a.

from

……………………………….


	
	FIRST OR ONLY APPLICANT
	SECOND APPLICANT

(if different)

	Please give details of current other borrowing:

Credit Cards

Store Cards

Hire purchase, personal loans or rental agreements
	Number owned       …….

Amount owing 

in total                £………….

Do you intend to pay any or all of this off as a result of getting a mortgage?      FORMCHECKBOX 
Yes   FORMCHECKBOX 
No

Number owned       …….

Amount owing 

in total                £………….

Do you intend to pay any or all of this off as a result of getting a mortgage?      FORMCHECKBOX 
Yes   FORMCHECKBOX 
No

How many?

Amount owing 

in total                £………….

Do you intend to pay any or all of this off as a result of getting a mortgage?      FORMCHECKBOX 
Yes   FORMCHECKBOX 
No


	Number owned       …….

Amount owing 

in total                £………….

Do you intend to pay any or all of this off as a result of getting a mortgage?      FORMCHECKBOX 
Yes   FORMCHECKBOX 
No

Number owned       …….

Amount owing 

in total                £………….

Do you intend to pay any or all of this off as a result of getting a mortgage?      FORMCHECKBOX 
Yes   FORMCHECKBOX 
No

How many?

Amount owing 

in total                £………….

Do you intend to pay any or all of this off as a result of getting a mortgage?      FORMCHECKBOX 
Yes   FORMCHECKBOX 
No

	Are you making any child maintenance or alimony payments?
	 FORMCHECKBOX 
 No

 FORMCHECKBOX 
 Yes, £……………per…….
	 FORMCHECKBOX 
 No

 FORMCHECKBOX 
 Yes, £……………per…….

	Do you smoke?
	Yes / No
	Yes / No


PROFESSIONAL ADVISERS

In order to advise you it can help (or be important) for us to liaise with your solicitor or accountant.  

If you would be happy for us to do this, please provide name(s), address(es) and/or telephone number(s)

Solicitor





Accountant

Name






Name
Address





Address
Tel:






Tel:
	
	FIRST OR ONLY APPLICANT
	SECOND APPLICANT

(if different)

	EXISTING MORTGAGE DETAILS, IF APPLICABLE
	
	(If different)

	Lender
	
	

	Account Number
	
	

	Term remaining
	To  …. / …. / 2………
	To  …. / …. / 2………

	Repayment Method
	 FORMCHECKBOX 
 Capital and Interest Repayment

 FORMCHECKBOX 
 Interest-only, repaying via:

      FORMCHECKBOX 
 - endowment

      FORMCHECKBOX 
 - other……………….


	 FORMCHECKBOX 
 Capital and Interest Repayment

 FORMCHECKBOX 
 Interest-only, repaying via:

      FORMCHECKBOX 
 - endowment

      FORMCHECKBOX 
 - other……………….



	Interest Rate Type
	 FORMCHECKBOX 
 Variable

 FORMCHECKBOX 
 Discount of ..….% until ……..

 FORMCHECKBOX 
 Fixed at …...% until ……….

 FORMCHECKBOX 
 Capped at .…..% until ……..
	 FORMCHECKBOX 
 Variable

 FORMCHECKBOX 
 Discount of ...…% until ……..

 FORMCHECKBOX 
 Fixed at …...% until ……….

 FORMCHECKBOX 
 Capped at .…..% until ……..

	Any other charges on the property


	YES / NO

If  yes please give details


	

	The approximate value of your property.
	£………………………….
	£………………………….

	Type of property: (eg detached)
	
	

	Construction: (eg brick with tiled roof)
	
	

	Is the property part of a retirement complex:
	
	

	Freehold / Leasehold

(If leasehold Term left on lease)                                               
	
	

	Is property subject to any Trust Agreement?
	Yes / No
	

	How is property title held
	Single name only   Joint tenants
	Tenants in Common

	Are there any penalties if you changed your current mortgage lender now?
	 FORMCHECKBOX 
 No

 FORMCHECKBOX 
 Yes, as follows: 

………………………………….
	 FORMCHECKBOX 
 No

 FORMCHECKBOX 
 Yes, as follows: 

………………………………….


	Have you ever had a mortgage or loan application refused?
	 FORMCHECKBOX 
 No

 FORMCHECKBOX 
 Yes, details on the next page
	 FORMCHECKBOX 
 No

 FORMCHECKBOX 
 Yes, details on the next page

	Have you ever had a judgement for debt or a loan default registered against you?
	 FORMCHECKBOX 
 No

 FORMCHECKBOX 
 Yes, details on the next page
	 FORMCHECKBOX 
 No

 FORMCHECKBOX 
 Yes, details on the next page

	Have you ever been declared bankrupt, made an arrangement with your creditors, or used the services of a credit rescheduling company?
	 FORMCHECKBOX 
 No

 FORMCHECKBOX 
 Yes, details on the next page
	 FORMCHECKBOX 
 No

 FORMCHECKBOX 
 Yes, details on the next page

	Have you ever failed to keep up your payments under any previous or current mortgage, rental or loan agreement?
	 FORMCHECKBOX 
 No

 FORMCHECKBOX 
 Yes, details on the next page
	 FORMCHECKBOX 
 No

 FORMCHECKBOX 
 Yes, details on the next page

	INSERT ANY ADDITIONAL OR REQUESTED INFORMATION ON NEXT PAGE, OTHERWISE GO TO PAGE 7


	FURTHER INFORMATION (INCLUDING CREDIT PROBLEMS)

	
	FIRST OR ONLY APPLICANT
	SECOND APPLICANT

(if different)

	
	
	

	


	Clients Need for Equity Release



	Purpose of loan:



	Capital Required:



	Income Required:



	Quotations Required:



	Any other assets which may produce the required capital or income:



	Alternatives to Equity Release that may produce required capital or income:

(eg relatives, trading down, grants, etc)



	 Family Details



	Names                                 Age                Dependant                      Present during Fact Find


	Client Informed of Reduction to Estate / Inheritance    Y / N       Y / N



	Attitude to risk regarding:



	Life Expectancy:
	House Price Movement:


	Budget Calculator

Please complete the details below, using monthly 

or yearly figures throughout

	Your Income

	Earnings from your job or self-employment



	

	Less tax and other deductions


	

	Pensions from former employer or your own plans


	

	State Pension


	

	Child benefit and tax credits


	

	Other state benefits, “means tested” or not

	

	Interest from savings accounts


	

	Income from shares, unit trust etc


	

	Other income from investments


	

	Miscellaneous


	

	TOTAL INCOME


	£

	

	Your Spending

	Mortgage, home maintenance


	

	Council tax and water rates


	

	Fuel and power bills


	

	Food and non-alcoholic drinks


	

	
	

	Alcohol / Tobacco


	

	Clothing and footwear


	

	Household goods


	

	Home insurance, telephone, other household services


	

	Medicines, toiletries, hairdressing, other personal items


	

	Motoring, fares, other travel


	

	Going out, holidays, other leisure


	

	Life insurance, medical insurance


	

	Regular savings


	

	Loan repayments (other than mortgage)


	

	Miscellaneous


	

	TOTAL SPENDING


	£


Might your income or expenditure change significantly (either up or down) in the foreseeable future?

 FORMCHECKBOX 

NO 

 FORMCHECKBOX 

YES, as follows ……………………………………………………………………….

………………………………………………………………………………………………………………………...……….

 The information you give us should be as accurate as possible and reflect your CURRENT circumstances 

How likely are you to move house once this EQUITY RELEASE mortgage is in place?

It is
 FORMCHECKBOX 
 unlikely
 FORMCHECKBOX 
 possible
 FORMCHECKBOX 
 probable
 FORMCHECKBOX 
 certain  - that I/we will move in the next 2 years, and

It is
 FORMCHECKBOX 
 unlikely
 FORMCHECKBOX 
 possible
 FORMCHECKBOX 
 probable
 FORMCHECKBOX 
 certain  - that I/we will move in the next 5 years, and

It is
 FORMCHECKBOX 
 unlikely
 FORMCHECKBOX 
 possible
 FORMCHECKBOX 
 probable
 FORMCHECKBOX 
 certain  - that I/we will move in the next 10 years


If you were to move again, what sort of move might it be?

 FORMCHECKBOX 

Upmarket / bigger

 FORMCHECKBOX 
 Similar to present

 FORMCHECKBOX 
Downmarket / smaller

	Client Informed of any loss of benefits:



	Tax Implications Explained:




ASSETS & INVESTMENTS










What is the current value of your total assets ?








           Jointly owned
    1st Client          2nd Client





Assets





£
                 £                         £
 



Your home


Joint Tenancy?            YES/NO


Tenants in Common?  % split?


       




Other property




Personal Effects/Contents



Business Interests


Owned Car/Boats etc.


Other Assets (Please describe)


Investments:


Current account















Building Society/Bank deposit account




 








National Savings




Shares/Equities




Loan Stocks & Gilts



 














TOISAs




Cash ISAs




Other ISAs




PEPs




 












Investment Trusts, Unit Trusts, “OEICs”




Investment Bonds


Have you made
Other (please specify)  

a lump sum 

investment for a

specific reason?


Totals


                      £
   
           £
    
 £ 






Are you likely to receive an inheritance?       



If so, please provide brief details


                                 How much of your savings do you need to 

                          set aside  for future known spending?                £

                   __________________________________________________________________________________
Most “Lifetime mortgage” interest rates are either variable, and can rise and fall in line with interest rates generally, or they are “fixed rate” for the whole time outstanding.  Within living memory interest rates have been as low as below 5% p.a. and as high as above 14% a year. Most lenders offer the possibility of a fixed interest rate for a number of years or for as long as the mortgage is outstanding. 

Which would you prefer? 
 FORMCHECKBOX 

I/we specify that all / £………….. of the mortgage is on a fixed interest rate (so I/we would know exactly what our payments to the lender will be)  for:

1 year  /  2 years  /  3-5 years  /  term of the loan (ring the appropriate period)

 FORMCHECKBOX 

I/we specify that all / £………….. of the mortgage is on a variable interest rate (so that I/we know what we will pay in the future could be less or more than current full variable rates),  

Please state any specific reasons for your choice:

……………………………………………………………………………………………………………….

……………………………………………………………………………………………………………….

……………………………………………………………………………………………………………….

……………………………………………………………………………………………………………….

Many attractive mortgage deals will involve a penalty to be paid if you pay off some or all of your mortgage within a stated period (either voluntarily, or because you have changed your mortgage lender: however, normally there is no penalty if you move house and take out your next equity release mortgage with the same lender on the same terms). Please indicate which of the following most closely reflects your attitude.

 FORMCHECKBOX 

I/we wish to be free at any time to transfer to another lender without penalty.

Or

 FORMCHECKBOX 

I/we am/are willing to accept a penalty on full or partial repayments that would make a change of mortgage lender uneconomic for the duration of the period of a discount or fixed rate (or when a ‘cashback’ has been received.)

Or

 FORMCHECKBOX 

If it will give me/us the best deal for the period we have specified, I/we are prepared to accept that there will be an ‘overhang’, and I/we am/are willing to accept a penalty on full or partial repayments that would make a change of mortgage lender uneconomic for the duration of the period of a discount or fixed rate and for a further period thereafter, during which I/we would be paying the lender’s variable rate.

Please state any specific reasons for your choice:

……………………………………………………………………………………………………………….

……………………………………………………………………………………………………………….

……………………………………………………………………………………………………………….

……………………………………………………………………………………………………………….

Please indicate how important the following factors are to you:







         
Not Important         Desirable
   Important

Speed of mortgage completion




 FORMCHECKBOX 


 FORMCHECKBOX 


 FORMCHECKBOX 

Free valuation (or a refund of the valuation fee)


 FORMCHECKBOX 


 FORMCHECKBOX 


 FORMCHECKBOX 

Free conveyancing (or money towards the cost) 


 FORMCHECKBOX 


 FORMCHECKBOX 


 FORMCHECKBOX 

Ability to add all fees to the mortgage



 FORMCHECKBOX 


 FORMCHECKBOX 


 FORMCHECKBOX 

The ability to apply at the outset for extra funds that can be 

‘drawn down’ without further application or cost at a later date
 FORMCHECKBOX 


 FORMCHECKBOX 


 FORMCHECKBOX 

A lender prepared to consider an imperfect credit history 

(details of which have been stated earlier)


 FORMCHECKBOX 


 FORMCHECKBOX 


 FORMCHECKBOX 

DECLARATIONS

DO NOT SIGN THIS DECLARATION UNLESS YOU ARE ENTIRELY SATISFIED. IF YOU HAVE ANY QUESTIONS OR ARE NOT SATISFIED WITH ANY ASPECT, ASK US FOR ASSISTANCE BEFORE SIGNING THIS OR ANY OTHER MORTGAGE FORMS.

I/we agree that this Factfind is a true record of our situation, requirements and (if applicable) any discussion with your advisor. I/we accept that this Factfind relates only to regulated mortgage advice and is not a Factfind for investment or other advice regulated under the Financial Services and Markets Act.

I/we confirm that the personal and confidential information provided by me/us can be disclosed by the advisor for the purposes of negotiating a mortgage on my/our behalf and that I/we have read this completed Factfind before signing below.
Signed…………………………………………………

Signed…………………………………………………

First Applicant






Second Applicant

Date……………………………………..



Date……………………………………..

FROM financial futures ifa limited
I confirm that the applicant(s) have read and agreed the information recorded before signing above and that I have provided them with a true copy of this Factfind. I also confirm that I have provided the applicants with copies of our “KeyFacts” documents – “About Our Services” and “The Cost of our Services”.
We will treat all your personal information as private and confidential (even when you are no longer a customer) except where we are permitted by Law or where disclosure is made at your request or with your consent  in relation to arranging your mortgage. You have the right to access under the Data Protection Act 1998 to your personal records held on our files. 
Adviser's Name (print)………………………………………………………               Adviser's signature…………………………………..………    

Date………………………………………..

YOUR HOME MAY BE REPOSSESSED IF YOU DO NOT KEEP UP REPAYMENTS ON A MORTGAGE OR OTHER LOAN SECURED UPON IT.
EQUITY RELEASE SCHEMES

It is a Financial Futures compulsory requirement that the contents and  of this “checklist” are followed meticulously, and, when finished, a completed copy is placed within the client file to form part of the record for a “sale”
The information and requirements set out in this document concern Equity Release Schemes (ERS) that form part of the financial planning for Long Term Care for our “clients” purposes. They are part of a broad heading product type that includes Home Income Plans and Reversionary Income Plans both of which have attracted heavy criticism in the past.  However the FSA’s attention is now focusing on these schemes, making sure that they are appropriate for clients. In many cases they are but we must make sure that we deal with our clients requiring these products with the utmost care, making sure they are appropriate for our clients explain them clearly to the client and document everything clearly in our records.

Whilst the FSA has only now decided to regulate ERS’s, we have always treated these products as “regulated” and used best practice guidelines from all appropriate professional bodies

However the FSA are currently looking, closely, at the subject and this is causing our Indemnity Insurers some concern to the point where we are issuing these guidelines which meet their AND OUR minimum standards.

Where a client is looking for additional income only or a small lump sum and income then we would expect you to use a “drawdown / drip” type of facility. Significant lump sum releases will have to be fully justified for IHT planning and we will not accept that monies are then placed “in a Bond for income” unless that had been fully justified.** 

The following information must be discussed with your client/s and sufficient detail MUST BE RECORDED IN WRITING and placed in the file to evidence such discussion and confirm your subsequent advice (this maybe in the “Fact Find” or letters/ Suitability Letter or client file notes).   

a. Client’s needs for equity release.






b. Detail any “Means tested benefits” currently being received, for example, assistance with council tax, MIG (pension credits) and free dental care that must be taken into account when suggesting a solution. 
c. (Where no benefits are received AND none could be legitimately claimed then state this) to the client and in your letter. 

d. Tax advice – IHT implications concerning equity release.






e. Other assets/investments held, which may produce alternative income.

e. List dependents who may be affected by the release of the equity (eg those who may believe they might inherit a share of the estate) 

f. Legal Representative (Solicitor and/or Accountant)details are to be noted.









g. A clear indication of the clients “Attitude to risk” should be carefully discussed, judged and recorded. Such “Attitude” might well preclude the client from entering an Equity Release product.

h. What are theClients objectives in raising cash.(refer to paragraph above.)**
















i. Have you and the client considered all alternative areas of income raising.?

In addition the client /s MUST BE GIVEN A COPY OF THE FSA BOOKLET ENTITLED: “Just the facts about equity release schemes”“Raising Money From Your Home”. This can be downloaded from:
www.fsa.gov.uk/consumer/pdfs/raise_home.pdf
YOUR RESEARCH TO FIND THE MOST SUITABLE PRODUCT FOR YOUR CLIENT MUST INCLUDE EITHER RESEARCH ON TRIGOLD OR AT LEAST 3 ILLUSTRATIONS FROM DIFFERENT PROVIDERS OR A WRITTEN COMMENT ON FILE AND IN YOUR LETTER WHY THIS WAS NOT CARRIED OUT. 
As well as details of the information required under “a to I” on the front page, your Suitability Letter must include ALL of the following information. Your Suitability Letter must be issued / sent to the client at least 1 week prior to them signing and dating an application form:
Please put a tick in the “YES” boxes in the list below to signify that the required information has been dealt with and detailed in your letter. If the answer is “No” you must have a justifiable explanation of why, in writing within the file, and, if necessary, in the letter itself. (e.g. client/s have no beneficiaries to send a copy letter to)

	a) Confirmation of the clients needs and how the equity release will

    meet their financial and other objectives


	YES
	
	NO
	

	b) Confirmation that client has been given a copy of the FSA  

     Booklet ”Just the Facts about Equity Release schemes
	YES
	
	NO
	

	c) Methods of equity release considered and why recommended /

    dismissed


	YES
	
	NO
	

	d) Explanation of the downside of the contract and confirmation

    of the repayment details and rates


	YES
	
	NO
	

	e) Reiterate illustrations details, in particular value of equity 

    released 


	YES
	
	NO
	

	f) Research to evidence selection provider / lender and relevant

    product


	YES
	
	NO
	

	g) Referral to specific terms and conditions of the contract to be

    found in key features documents


	YES
	
	NO
	

	h) Risk warnings – variable, fixed or capped rates of interest,

    maintenance of the property, prolonged absence from the

    property, remarriage to a younger spouse, ability to transfer

    contract from property to property (implications of purchasing a

    property of less value


	YES
	
	NO
	

	i) Detail the Fees associated with the arrangement of the contract,             

    payable by the client 


	YES
	
	NO
	

	j) Full Commission disclosure is to be in the letter
	YES
	
	NO
	

	k) Detail any Debt enforcement and early termination of the contract 

    terms
	YES
	
	NO
	

	l) Any implications from the recommended action for the provision of

    long term care


	YES
	
	NO
	

	m) Confirmation of Cooling off periods are to be noted or if none 

      exists that must also be made clear.
	YES
	
	NO
	

	n) Confirmation of Withdrawal and cancellation rights or if none

    exists make this clear


	YES
	
	NO
	

	o) Details of what the situation will be on death of client
	YES
	
	NO
	

	p) Confirmation that the client should seek legal advice regarding the

    contract and note whether client gives their permission for us to 

    send a copy of the Suitability letter to them


	YES
	
	NO
	

	q) Recommend that an agreement is obtained from the client to

    send a copy of the product confirmation letter to their

    beneficiaries…. and ask permission to do so


	YES
	
	NO
	

	r) Obtain a copy of the product confirmation letter signed by the

    client and forward a copy to the clients legal representative if 

    you have permission


	YES
	
	NO
	

	s) and finally, a reminder.: Have you commented on/ explained to the 

    client in your letter all the details listed under points a to i on page 

    1 of this document
	YES
	
	NO
	


Date IDD for Equity Release mortgages given to client/s ……………….
Adviser:………………………………….
Date: ……………………………………...
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